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MAIL ORDERS
arc t lit by the million from nil over our country from nil the rural communities and small towns

to lapja concerns in Chicago, New York anil elsewhere. You doubtless know thnt this Is n fact.
Hut wh is It a fact? Did you ever stop nnd consider the reason so many valuable orders go so

far awny and why one ChlcaRo Mail Order House sold last year over $180,000,000.00 In

How many jro out of your town, your county, your own home? Now take your own

case. Why did you send your order away?
Vc believe we know at least some of the rensons our people have hail In doinR so. tn

fairness to all concerned we here give n few:
1st. Your family store, the one with whom you do most of your trailing, did not carry

in stock the articles you ordered. v ,

2nd. If your family store had any of the articles similar to the ones y;u ordered they
were In the back corners, or under the counter or so dirty they didn't look pood nnil there was no
one in your family store "who could tell you anything about Its uses, its possibilities or Its value.
It was just n case of, "Here I am take me or let me lay another year." ""

3rd. Your family store buys most of its merchandise in very limited quantities and
from other small dealers or jobbers. Must pay a little more for some of their merchandise nnd

therefore must ask n little bigger price.
4th. When you arc sitting around the lire during the winter evenings planning on your

work and decide you need so and so and you are not sure you can get It at your family store, but
you can read the big catalog and see it pictured and beautifully described so you just write n

check nnd mail it in.
5th. Your family store has never helped you plan for your work. They have never

used their think tank for your welfare. Left It entirely with you, no interest at all from their
viewpoint. So your real obligation to your family store Is not very strong any way.

6th. I'hyscology tells us that from the power of suggestion comes a great deal of
action. Thus while you arc turning through your catalog you see several articles you would like
to have and so strongly you arc impressed by some of them thnt you include them in your next
order, or else put In to fill out your next order ns you will wnnt them later anyway so you let
them all come along together. Getting nil your needs from the same store and not having to go
to half a dozen places hunting them.

Now tell the truth. Aren't those some of the big reasons why you sent your orders oil?
And here is about what you hear from your family storekeeper the next time you sec him. Now
look here Jones why didn't you buy those things from me? Who pays the taxes nround here nnd
who helps keep up the roads and schools and who pajs the Church expenses. You know it is me
and jou. Those fellows off yonder don't help us out. Why don't you keep your money in your
own town, county or community?

Now friends, we are not going to say whether our family store argument is good or no.
We have often heard it used. We think to n limited degree some of it is logicnl but not in most
cases under the existing circumstances. Dc that as it may the fact remains that until you satisfy
the six reasons given above it will always exist. Church or no Church. Roads or no roads.
Taxes or no taxes.

Better get down to brass tacks and after the remedy is found he game enough to back
it up.

IS WHERE

WE COME IN
We claim that Jones really had rather buy the merchandise where he can see it and ex-

amine it and that one of the greatest needs of our country today is n real Department Store in
our rural communities or small towns. True there is not room for one in every county or every
email town, but there is a real big demand for a real store at least one in each county.

Our solution for the above six troubles is as follows:
Somebody with money enough and nerve enough should,
1st. Carry the articles that Jones-wan- ts and needs. No matter how many. The more

the better. Have you been through our stores to tee the many, many wonderful offerings?
2nd. Carry a real assortment of merchandise. Jones buys just as good merchandise

as any body and his dollars has just as many cents in them. Train your employees to know their
merchandise and be able to stand up. and intelligently display and explain their uses and merits.
Money doesn't buy a better assortment or class of merchandise than is shown in our, stores.
Quality in every line fit for a King and our employees must study their merchandise and must be
able to stand the acid test. Have you tried them?

3rd. By carrying the merchandise and" having the proper kind of intelligent employees
and displaying it as it should be your sales will increase so much that you will be enabled to buy
in real quantities from the manufacturers themselves and sell Jones his wants at a reasonable
price and let him "Save the Difference". We have been, car load buyers for years and increas-
ing every month. Our 1918 retail sales of over $250,000 enables us to save our friends many
good dollars. 1919 will increase our usefulness and certainly our opportunities.

4th. Advertise your wares. Tell your people about your business. The cost of so
doing is not added to the price no, no it sells 'em so fast that it reduces the price. Do you get
WELCH'S STORE NEWS? We publish an eight page paper, as good as any lfhwa do put it out.
We will leave it to you. It's worth any man's $10.00 bill for a year's subscription. Ir don't cost
you a cent, only the asking. Send your name today, and the good things will pour in through our
columns.

Cth. Get the cobwebs out of the old brain. For years we have neither spared time,
money nor effort in pleasing our customers. We study their needs and their wishes,. We plan
with them and assist them in every turn. The nscds of our territory is our calling. We are
serving daily our friends and neighbors for 25 miles around Berea and Madison County.

0th. "Keep thy shop and thy shop will keep tl.ee".
Our business has grown rapidly and the war times have made it impossible to occupy

more commodious quarters but we have nearly fiOOOO square feet of floor space and although
we are in old buildings we invite you to take a pleaeure trip through them. Look them over and
see our sanitation as well as our display of quality merchandise. An assortment worthy of a
city many times its site. Take a glimpse of our windows. Are they suggestive? Can Jones
get all his wants at one place?

We realize that the mail order people give better service than the average family itore.
They really get business on their merits and business should go, and in mose cases does go, where
real service exists. If wo can't beat their service nnd duplicate their prices with better merchan-
dise we don't expect your business.

j
Friends, we arc not appealing to Jones to help pay our taxes, build roads etcunless we

MERIT his consideration. Wo expect it under no other terms and to be perfectly frank we
are after Jones and don't you forget It. Our Chicago nnd other mall order friends are going to
earn all the business they get out of this part of Kentucky during 1DH(. Here is where friend-
ship ceased with them. AH bets arc oil nnd It Is free for all.

Are you going to help lick 'em.
Visit us. Give us the once over and see what happens.

"AS WK LIVE WE MUST GltOW".

WELCH'S
Department Store- -

"Madison's
BEREA,

IMMllltlttttf T7 " "

Lancaster, Thursday,

NOW HERE

Greatest Store."
KENTUCKY

CITY PEOPLE AND FARMERS NOW WORKING

TOGETHER FOR GOOD OF ALL CONCERNED

1 1 m it?
Group of Business Men From Lexlnojon, Ky, Who Helped Thrash Wheat.

(PrrpareJ by the Untied Stain Depart-
ment of Agricultures.
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POU YOU KNOW

That It coM about
to raise n scrub a It

doe to raise; n well-bre- d

steer? .
That there I nothing better

than alfalfa for balancing
a ration?

That n dairy cow requires an
ounce of salt a day?

That some form of protein
(sUm milk, buttermilk, tankage,

scrap) Is needed to
keep up winter egg production?

That n btgli tight board fence
on the north nnd west-sid- e of
tliu barnyard saves feed nnd
makes n comfortable sunning
place for stock In

BEANS QUITE VALUABLE

May 13 Combined Advantageously In
filany Systems of Crop Rotations

Is Valuable.

(Prepared by the United Blates Depart-
ment of Agriculture.)

The soy bean may be combined ad-

vantageously In many system of crop
rotntlous. It I especially adapted to
short rotations, taking either nn entire
mason or n part of n season following

'some grain crop. ,The value of
the seed Is sufficient to encourage
growing the beaux one of the main
crop. When the whole season I thu
clewited to soy bean, they may
any place In u system where
com be used. In the southern I

the Is adapted to practical-l- y

the samerplaco lu rotation as cow-pea- s.

The small grain may follow soy
bennx, the soil require but little
preparation after a crop of soy beuns.
In North Curollna and Tennessee, a

bean Is often grown between
two wheat crop or between two oat
crop. of soy bean,
wheat, nnd clover Is practiced quite
generally In many north of
the Ohio river. In sections tho
soy 1 Kiibstltuted for oats In

four-yea- r rotations as corn, oats,
wheat, und clover or iHtntoe. oats,
wheat, and cloer. The soy beun can
also be a n catch where
new seedlings or clover havo
failed nnj. ou wheat or oat slubhlo
fields where clover or grass liaH not
been sown or has tint succeeded. ,As
a crop after early imtatoe or cannery
pea and ns nn cover crop, tho
soy Is highly recommended, as It
will produce u large quantity of
pasturage or material for plowing un-

der ou soils lu of organic mutter.

FACTORS OF SOIL FERTILITY

Plant Is Not Simple Problem
of Supplying Manure and Com-

mercial Fertilizer.

The expression, "soil fertility" Is
used to Include the which make
a productive. I'lunt feeding Is not
u simple problem of supplying manure
and, commercial fertilizers. An abund-
ance of available plnntfood Is au esuien-tl-

factor of noli fertility, but Ibera
ure Important factors.

The effect
has been to bring farmer nnd
resilient Into more timlliil rrhitlons.

Provide Harvest Labor.
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FARMERS AND BUSINESS MEN

Young Man of'Preaent Day Learns by
Study and Practice of Modern

Business Methods.

(1'rtrareJ Ly the t'nlle.1 States Depart
tnent ot 'Agriculture.)

Funning I being adapted more and
more tn a limine bail, nnd fanner
are being recognized by the bulne
men of the rltle n linlng real
business standing. The expression,
"Fanners and business men," hns

"Fnriners and other buslnes
men." Once the young mnn learned
the farming trade by working mostly
with hi father nnd brothers; now be
learns fanning In that wny and l

la school nnd college, mid by the study
and practice of modern business meth-
ods, so that he become n different
type of farmer from the cotintr)inan
of one or two generation ago.

The demand of the present farmer
ha brought about n new method of
denting with him nnd supplying him
with any avallnble Information he may
desire. It Is recognized that It I not
good practice to load farmers with

tn tell them what tn do and
when tn do It and thl change--! at-

titude bring more satisfactory rela-
tions tn all concerned. It hns re-

sulted In freer roiisiiltntlnn and the ar-

rival at safer conclusion and more
correct practice than could possibly
come from working separately.

TEMPERATURE OF THE WATER

At Depth of 40 to 60 Fett It Is About
M Degrees Uniform Through,

out the Year.

(Prepared by the Unlle.l pules Depart-
ment ot AKrt:ultiire.si

The temperature of ground water
vnrles with latitude, season, depth
und geological condition. Ordinarily ill
n depth ot forty tn sixty feet It is alioiit
U) degrees, and Is nearly uniform
throughout the year. At lesser depth
seasonal nnd utiniipherle change are
likely to affect It. Hence If there I

much fluctuation In the temperature,
or If the water Is made turbid by ralut,
n supply of shallow origin 1 Indlraled.
Peep ground waters are generally pro.
grcsxlvcly warmer the deeper obtained,
the Increase running about one degree
for each fifty to sixty feet Increase lu
depth.

WOOD ASHES AS FERTILIZER

Expert Figures That Ton Is Worth
J5-- Crop Need Every Pound of

Potash Obtainable.

Havo the woixl nsheK. At present
price of iHitnsh an expert figures that
tho potash In IPO luiuiiitx of hardnooil
ashes Is worth 'A uml In addition
there am in the mine nxhex '.II cents'
worlh of phosphoric acid. This would
muko n ton of dry, hunlwnod nibes
worth f.'l. At the same rate pine
ashes aro worth 'M u ton, and should
be carefully saved. (!li the ushes
that come from the slutcs nml fur-
naces the same protection and me
them on the land Just ns Intelligently
n would bo given the
commercial fertilizer. The crops will
need every ound of iwtu,h that ciin
be obtained from uthex and every
other available source before tho

mines are again operated fur
export.
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CARDS.
ilMMIIMIIIIMIIMIMIMIlliinl

M. S.

HATFIELD
DENTIST

5fe
Office over The Garrard Dank

I'liones Office 5. Residence 376.
LANCASTER, KENTUCKY.

Or. Wm. D. Pryor,
Veterinary Surgeon

and Dentist.
Oilier at ltainey a I.lvrry Stable.

Lancaster. Kentucky

.J, ft. Beazley
FUNERAL DIRECTOR

Ofllre Over National Hank.
Residence I'hone 3. Olflce flume 27

I.VNOASTKK. KY.

M. J. PATRICK,
OentiMt.

Pttintiiick, Kontuokv

Dr. Printus Walker
VETERINARIAN.

Calls Answered Promptly Day or

Nifht. I'hone 317.

LANCASTER, KENTUCKY.

Honaker
Fine Cut Flowers.

John M. McRoberts.

j. B. DINWIDDIE,

Auctioneer.
STANFORD, - KENTUCKY.

CSIVK MK A TRIAL

Satisfaction Guaranteed.

W. A. WHEELER

DENTIST
LANCASTKR. KENTUCKY

Olllce over Storinr Drug Store.

Hours 8 12,s.m. -1 p.m. T:3iV-0- m.

JOHN WRITE k GO. afjffW
LHfraV!LLS,KY. EIICliW

iffilTiTOi;

BOOKKEEPING
Buslasas.Phoaoorapny
TYPEWRITING and
TELEGRAPHY

Tth business cqllebe
aa. t. - ' -" - lBtnlaJ.

IlT I'rMMnt Mi tnI nr!e. la
m4 i tutl . ato f (lsf W"

fnm tn nA wma f sefFmr now.
Unm R H. ftMlTII. L si !, Mr.

POSTED
The undersigned hereby Ktvc warn-Vi- e

to all persons not to trespass upon
sur lamb for any purpose whatever
Is wo will prosecute all offenders to
the fullest exterit of tho law. Hunt'
ers and fishermen especially taVe
notice.
Mrs. Cora Phillips, It. L. Ellin,
Mrs. Emma Daniels,
It. L. Arnold.
Mrs. Sarah J. V. Hackley,
Mrs. Emma IliReiiibothani,
Edd and N. 11. Price.
S. C. Rlusby.
I). M. Anderson.
R. L. Darker

Poor Duddyl
Carroll had two pet rabbits nf hlch

be nn fond, so when one of Ihcni was
killed by n neighbor's diiR he felt had
Indeed. Not Ioiik nfli r Dili (lie oilier
hiiimy lifted droopy anil sick. When
Carroll noticed that the rabbit n not
ns usual, he went to hN mother and
said, "I think Ihe bunny litis suddeil
Itself sick."

12 Gals.
Poultry Tonic

You ran nikn it g
vftlUuu ut Uiti ItttaL X I
with A Me I of rnft

limwf itrctf, cuoirrft. t.u
At liruff

put or by mill iotpaU
lli'jj.Lnr U.s.rrY.

UuieUen Brothers.


